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TRENDS IN THE DEVELOPMENT OF MARKETING COMMUNICATIONS IN
THE CONDITIONS OF DIGITAL BUSINESS TRANSFORMATION



YV cmammi onucyromvca nepesacu 6i0 AKICHOI poOOMU  MAPKEMUH2O8UX
KOMYHIKAYIU, WO BUKOPUCMOBYIOMbCA CYYACHUMU KOMRnauiamu. Haoawo 3azanvHy
Xapakxmepucmuky OesiKux 6Uuoie MapKemuHe08Ux KOMYHIKayil, cepeo 4020: Npocpamu
JIOAILHOCMI,  0cobucmi  npooax;ci, NICIANPOOAdXdCHe 00CIY208Y8AHHSA, YNAKYBAHHS,
Openoune, pexniama. Bkazano HU3Ky iHCMpYyMeHmie 3a 00ONOMO2010, SIKUX peani3yEmvcs
MAPKemuH208a KOMYHIKAYis, 00 NPUKIady ye HAKONUYY8ANbHI KAPMKU, Npe3eHmayis
CneyianbHo 0 KIIEHMA, MeXHIYHa NIOMPUMKY, BIOKPUMMS HOBUX MOP208UX MOUOK,
CHNOHCOPCHKI ma COYIianbHi NPOEKMU, mMecmopaus, oecycmayis, po30aya JUCMIBOK.
llpeocmasneno moocausi gopmamu MapkemuHe08UX 6NAUGI8, WO Hauuacmiuie
BUKOPUCMOBYIOMBCA 8 COYIANbHUX MEPeNcax 3 Memor 30LIbUeHHs NPpo0ax}cié mosapis
ma HaoauHs nocaye. Buceimneno ocHO8HI (hyHKYii, AKI 6UKOHYE MEpUaAHOAU3UHE SIK
efleMenm mMapkemuney 0Jisl 30LIbUeHHs. npooadxcie mogapy ma Kpizv ix npuzmy 6Ka3aHo
1020 6a308i IHCMPYMEHMU, AKUX 8APMO OOMPUMYBAMUCH 3AUMAIOYUCH MOP20BENbHOI0
distnoricmio. OOTPYHMOBAHO, WO THME2POBAHI MAPKEMUH208] KOMYHIKAYII 8I0KPUBAIOMb
MONCTIUBOCMI 07151 NEOBUWEHHS eqheKMUBHOCTE 8CIEL cucmemu NPooax;cy KOMNAawuii uepes
83AEMO0II0 KOMYHIKAYIUHUX 3ac00i6 ma 00'€OHanHA PI3HOMAHIMHUX NIOPO30iNie ma
8i00inie, cmeopioouu  yinichuli  imioxc  komnawii.  Ilpeocmaeneno  3micmosi
xXapaxkmepucmuxu npogecii paxisys mapkemunzy 8 ymosax yuhposizayii ekoHoMIiKu ma
sipmyanvHoi peanvHocmi. Hazeano ocobucmicHi sKocmi CyyacHo2o mapkemo.oed,

OCHOBHI 11020 0008 13K MA KOMNemeHYii, AKUMU NOBUHEH BOJIO0IMU.

The article describes the benefits of high-quality marketing communications used
by modern companies. The authors tried to provide a general description of some types
of marketing communications, including: loyalty programs, personal sales, after-sales
service, packaging, branding, advertising. A number of tools are indicated with the help
of which marketing communication is implemented, for example, these are accumulative
cards, presentation specifically for the client, technical support, opening of new retail
outlets, sponsorship and social projects, test drive, tasting, distribution of leaflets. The
possible formats of marketing influence, which are most often used in social networks to

increase sales of goods and provide services, are presented.



The authors presented some of the functions performed by merchandising as an
element of marketing to increase product sales and, through their prism, indicated the
basic merchandising tools that should be followed when engaging in trade activities.
These include the planning of trade halls; special displays of goodsthat are logically and
meaningfully thought out; the location and volume of presentation of product lines in
accordance with the entrances and exits to the trading halls.

It is substantiated that integrated marketing communications open up opportunities
to improve the efficiency of the company's entire sales system through the interaction of
communication tools and the unification of various units and departments, creating a
holistic image of the company.

The authors of the article came to the conclusion that for high-quality
communication it would be worthwhile to use artificial intelligence as a tool, it would
also make it possible to save time, reduce budgetary costs, and make work easier. You
should not stay away from the possibility of cooperation with virtual bloggers, Internet
marketers. Relocated enterprises should emphasize in their work on personalized
communications and increased frequency of contacts with new consumers, which will
make it possible to develop their client base in the region, city, and region.

The publication presents the substantive characteristics of the profession of a
modern marketer in the conditions of digitalization of the economy and virtual reality.
The personal qualities of a modern marketer are named (creativity, sociability,
versatility, multitasking ability); the main duties of a marketer (to studythe market and
competitors, to develop effective marketing promotion strategies); competencies that a
modern marketer should possess (search engine optimization, work with contextual

advertising, e-mail marketing).

Knwuogi cnosa: mapxkemuneogi KOMyHIKayii, IHCMPYMEHMU MepuaHOAU3UHeY,
pexnama, yugposizayis 6izHecy, KOmMnemeHyii MapkemoJioza.
Keywords: marketing communications, merchandising tools, advertising,

digitalization of business, marketer competencies.



ITocTanoBka npolJyieMH y 3arajibHOMY BHUIVISIAI TA il 3B’A30K i3 BAXKJIUBUMU
HAYKOBMMH UM NMPAKTHYHUMH 3aBIaHHsIMHM. B yMoBax Jii BOEHHOro CTaHy B YKpaiHi
Ta mporecy mu@poBizailii eKOHOMIKH MPOCIiTKOBYIOThHCS 3MIHHM TIOBEIIHKN CIIOKUBAYiB,
iX CTaBJIEHHS JI0 MICILb MOKYIKHU 1 NMPUUHATTA PIIIEHHS [I0J0 HUX, BJOCKOHAIIOIOTHCS
TEXHOJOT1] MPOCYBaHHS Ta MPOJaXy TOBapiB ab0 MOCIYT, 3HIKYETHCS €PEKTUBHICTH
KJIACUYHUX 1HCTPYMEHTIB MAapKeTHHTY, Yepe3 TMOIMIMPEHHS UU(POBUX, BIIEBHEHO
B1I0YBa€ThCSI CTAHOBJICHHS €JIEKTPOHHOI KOMEPIlli Ta 1HTEPHET-TOPTIBII1, TOCUITIOETHCS
KOHKYpPEHIII 1 PO3MIMPIOETHCS BIUIMB  PO3APIOHUX TOPrOBHX MEpeX. 3MIHU
B1JIOYBAIOTHCSI HACTLIBKM IIBUIKO, IO 0arato KOMITaHIM HE BCTUTAIOThH JTOCIHIJIKYBAaTH
PHHOK 1 aJanTyBaTH CBOIO JISJIBHICTH JI0 MOBCSIKYACHHUX 3MiH [1, ¢. 45], a X AisSIbHICTD
3HaXOJUTHCS B CTaHI MOCTIMHOT TypOyneHTHOCTI. [licns rino0anbHOro majiHHS TOXO/IIB
B 2022 pomi, 2023 ctaB pOKOM MO3UTUBHOTO POCTY JJis OUIBIIOCTI KOMITaHIM HA PUHKY.
Age, Bce X, PICT IIe MOKW HE TaKWW CyTTE€BUH, amke 32 % KoMIaHiii 3a3HA4al0Th, IO
noxig 3pic He Oinbmie, HixXkK HAa 20 % B MOPIBHSIHHI 10 MOMEPEIHHOTO poKy. YacTrHa
OMMMTAaHMX HE 3MOTJIM JaTH BIINOBIAb Ha 3alHUTAaHHS, 30KpeMa uYepe3 MOJITHKY
KoH(pimeHiitHOCTI KommaHii [2, €. 9]. ToMmy Hapa3i € akTyaabHHM BHUBYCHHS Ta
BpaxyBaHHS HOBITHIX TEHJEHIIA y PO3BUTKY MAapKETHHTOBUX KOMYHIKAIIN
MINPUEMCTB, 10 (GYHKIIOHYIOTh B HU(PPOBOMY CEPEAOBUINI, IO JAO3BOJUTH iM
e(heKTUBHO aJanTyBaTU CBOi CTpaTerii Jyisi MakCHUMI3allil B3ae€MOJii 3 ayJAUTOpPIEI0 Ta
JIOCSITHEHHSI OUTBIIOTO YCIIXY Ha PUHKY.

AHaJi3 OCTaHHIX JocjaizKeHb I myOaikamii. [{iHHUMH B HayKOBOMYy CEHCI
JTOCHIDKCHHSIMA ~ TIPOOJIEMAaTUKX  SIKICHOTO ~ 3aCTOCYBaHHS  ICHYIOUHMX  BHJIB
MapKeTUHTOBUX  KOMYHIKaIlil, BU3HAYEHHSI ~ OCOOJMBOCTEH  MapKETHHIOBOI
KOMYHIKAIIITHOT MOJITUKKA KOMIIaHId HA Cy4YaCHOMY PUHKY YKpaiHU € HayKOBI Iparli Ta
MPaKTUYH1 JOCTIPKEHHS 1 PO3POOKM TaKMX YKPAiHCBKHUX BYCHUX-CKOHOMICTIB SIK
T. boposuk [3], H. Byrenko [4], T. I'puropenka [5], T. dioposu [6], A. 3apkyn [7-10],
O.3opinoi  [11], H.Kpayc [12], K.Kpayc [13-15], T.Jlo3oBchkoi [16],
1O. PagzixoBcekoi [17], TI. Pazymosoi [18], /. Cemenmm [1], JI. Xomenko [19],
JI. Wyneru [3], 1. [lamapu [20], T. SAxgyk Ta iHun. Aje, pa3oM 3 THM, 3Ha9HA KUTbKICTh
npobyiieM 1mon0 OaueHHs SKICHOTO BUKOPHCTAHHS 1HCTPYMEHTIB MapKETHMHTOBHUX

KOMYHIKaIllil, 30KpeMa Mep4yaHAal3uHTy, X 3aCTOCYHKY Ta MPAaKTUKWA BUOYIOBYBaHHS



edexTuBHOI cTparerii B ymoBax udpoBoi TpaHcopmarlii Oi3Hecy, 3aTUIIAIOThC
HEIOCTaTHHO PO3KPUTUMH.

dopmyawBaHHA Iijiedl cTaTrTi (MOCTAaHOBKA 3aBAaHHs1). MeTow CTarTi €
JNOCTI/DKEHHST ~ TEPCINEKTUBHUX  MOXJIMBOCTEH  3aCTOCYyBaHHS  1HCTPYMEHTIB
MapKETUHIOBUX KOMYHIKAIllil MIANPUEMCTB B yMoBax LudpoBoi TpaHchopMarllii
C€KOHOMIKHM, a TaKOXX BHUCBITJIICHHS 3HAYYIIOCTI iX BHUKOPUCTAHHSA HJisi JTOCSTHEHHS
YCHIITHOL TISITBHOCTI.

BukJiiax ocCHOBHOro Marepiajy A0CJHiIzKeHHsl. Y OCTaHHI POKHU CIIOCTEPIraeThecs
3pOCTaHHsl 3HAYYyUIOCTI MAapKETHMHIOBUX KOMYHIKAIlM, $SKI BHUCTYNAalOTh KIIIOUOBUM
€JIEMEHTOM YyCHiXy Juisi OyJb-KO1 opraHizailii 4yepe3 B3aeMOJilo, 110 Bi0OYyBa€ThCS Ha
KOKHOMY €Tarl BiJl MATOTOBKH /10 MPOJAXy Ta J0 MOAAIBIION0 BUKOPUCTAHHS TOBApPY,
B fKId OepyThb y4acThb SIK KOMIMaHIi, Tak 1 iXHlI cnoxuBadi. KpiM TpaaumiiiHux
IHCTPYMEHTIB ~ MapKETHHTOBMX  KOMYHIKaIid  (pexiamy, malmik  puUIeHIiH3,
CTUMYJIIOBaHHS 30yTy, OCOOMCTI MPOAaXi, MPAMHUA MAPKETHUHT) BUOKPEMIIIOIOTh HOBI
IHCTPYMEHTHU TPOCYBaHHsS TOBapiB ab0 MOCIYT, SIKI 3’SIBUJIMCS 4Yepe3 CTPIMKY 3MIHY
30BHINIHBOTO CEPEAOBHINA, 30KpeMa chepr KOMyHIKaIliil.

HocnipkeHns, ake 0yIio iHiliiioBaHe Ta nposeaeHe Beeykpaincbkoro PexiaMHoI0
Koamimiero 3a maTpuMKu AOCTiAHUITEKOI KoMmmanii Factum Group, 3 MeTor OIliHKH
BIUTMBY BIWHM HA MapKETUHIOBI KOMYHIKallli, PO3YMIHHsS ICHYIOUMX BHUKJIUKIB TEpes
MapKETUHI-KOMaHJaMU Ta IUIaHIB Ha Mail0yTHeE, MPECTaBUIIO aHAIITUYHUH 3BIT 3a 2023
piK B SIKOMY 3aCBiT4eHO JaHuMH, 1m0 «2023 pik cTaB pOKOM IOCTYIOBOI ajamnTailii Ta
TpaHcopmarii 6i3Hecy micis «iokoBoro» 2022 p. Kommanii, Xx04 1 HE BIIXOIATH Bif
CTpaTerii KOpOTKOCTPOKOBOTO TUTaHYyBaHHS, BCE K TTOYNHAIOTH JUBUTHCH B MalilOyTHE, SIK
3 OCTpaxoMm, Tak 1 3 HamisMu» [2, C. 6] mpu I[bOMy BHKOPHUCTOBYIOYM Cy4YacHi
IHCTPYMEHTHU MapKETUHIOBUX KOMYHIKAIIH.

Ha choroguimHiii JeHb HEMOXIWBO YSBUTH COJIAHY KOMIMaHiio, fka O
ob0xoaunacs 0e3 CyTTEBUX 1HBECTULIIM y MApKETUHTOBI KOMYHIKallli, SIKi TIOBUHHI MaTH
YiTKy CTpaTerito peanizaiii. [HCTpyMEHTH MapKEeTHMHTOBHX KOMYHIKAIIl OKpeMHX
KOMIAaHIi CBITy, II0 MAaloTh YCHIMIHUKA JOCBIA iX MPAKTUYHOTO BUKOPHCTAHHS

npejCcTaBiieHo B Ta0I. 1.



Taoauus 1. [HCTpyMeHTH MAPKETHHIOBUX KOMYHIKAIIM yCHIIIHUX KOMIIAHIN CBiTY

Komnawisi / kpaiHa moXosKeHHs

3axoam, o 3a0e3neYyrTh YCHilHICTh

Cadbury (6puranceka THK),
3acHoBaHa y 1824 p. B Anrmii

1. TIpomykroBa Hima. 2. Igertuunicte 3. EmomiiiHuii
MapkeTUHT. 4.  MapKeTuHr  COIliaJIbBHUX  MEpex. 5.
[lepconamizarmisi. 6. AKTUBHHMN BiIMOYMHOK. /. Pekmamui
Oanepu. 8. Po3Baru Ta TBopuicTh. 9. CHOHCOPCTBO.

Nestle (mBeiinapchka KoMIaHis 3
BUPOOHMIITBA IIPOTYKTIB
XapuyBaHHs), 3aCHOBaHa y 1866 p. y
[IBeinapii

1. PizHomanitHe mnoptdomo. 2. bararominosi crparerii. 3.
Crparerist acopTuMeHTy npoaykiii. 4. Pekinama,opieHToBaHa Ha
nponaykT. 5. Kamitan Openmy. 6. KoOpenaunr. 7. Po3yminHS
KyapTypu. 8. CrilikicTh. 9. HiTke 6aueHHs Ta MOCIIIOBHI ITiJII.

Starbucks (amepukancbka Mepexka
KaB’speHsb), 3acHoBaHa y 1971 p. B
CIOA

1. Yitke Oauenns. 2. Jlerka moctymHicTh. 3. JuBepcudikaris
npoAaykTy Ta mnepconamizamis. 4. Ilocriiinicte Openmy. 5.
Etnunwmii mapketunr. 6. PosymHa ymakoBka. 7. MapxketuHn
couiaibHUX Mepex. 8. CTpareriyHe napTHEPCTBO.

McDonald’s (amepukaHcbKa Mepexa
3aKJIaJ(iB HIBUAKOTO XapuyBaHHS),
3acHoBaHa y 1940 p. B CILIA

1. Inertuunicts Opermy. 2. LlinoBa ctpareris. 3. UiTka miHHICHA
npono3utiisi. 4. IlepconamizoBanmii mocsim. 5. Crpareris
mucTpuOymii. 6. BignoBimatn morpebaM croXuBadiB. 7.

PiznomanitTHe MeHr. 8. [Ipo3opuii MapKeTHHT.

Iicepeno. ckradeno na ocnosi [7-10].

B chorojHimHiX yMoOBax BeJIEHHA OI3HECY, KOJM pIBEHb KOHKYPEHIIl MK
BUPOOHHMKAMU JIMIIE 3POCTAE, MOCUITIOETHCA OOpPOTHOA 338 KOKHOrO MOKyMIs. PimeHHs
Ipo KYyMIBIIO TOTO YW IHIIOTO TOBapy ab0 TOCIyTH, BIABIYBaHHS BHU3HAYCHOTO
Mara3uHy 4acTo 0a3yeTbCsl Ha JOCHUTh «HEBIIOBUMUX» s mpojaBlsl pedax [16, c. 2],
Kl MAapKETOJOTH HAa3WBAIOTh 1HCTPYMEHTAMH MEPYAHIAW3UHTY. YKpPaiHChKI HAYKOBIII
PozymoBa I'.B. Ta I'Harenko O.B. mnpomoHyoTh pO3yMITH MiJ MepYaHAAN3UHIOM
YIpaBJIiHHS 3aKylKaMy Ta MPOAaXeM TOBapiB a00 IUIaHyBaHHS, IO BKJIIOYAE OI[IHKY
MOTUTY CITOKMBAYIB HA OKPEMi TOBAapH Ta CTBOPEHHS YMOB JJIS 33JI0BOJICHHS TaKOTO
nonuty. [loainseMo TyMKy AOCIITHUKIB B TOMY, 1110 KOHIIEIIIis MepUYaHJai3uHTY Oy /Ib-
SKOi TPYIH TOBApiB Jy>K€ TICHO TOB’S3aHA 3 KOHIICMIIEID aCOPTUMEHTHOTO MOPTQeEs
KOMITaHii, po3po0jeHO0i I CTBOPEHHS MPOAYKTIB, a OTXKE, MEpUYaHAAN3UHT MOKHA
PO3TJISLIATH 1 K (QYHKIIIFO YIIPABIIiHHSI aCOPTUMEHTHORO MOJIiTUKOI0 (ipmu [18, c. 185].

OcHoBHI (yHKIIIT, SKI BUKOHYE MEpUYaHIAW3UHT SK C€JIEMEHT MapKETHUHTY IS

30UIBIIICHHS TTPOIAXKIB TOBAPY MPEACTaBICHO Ha pucC. 1.



DopMyBaHHS KOHKYPEHTHUX IIepeBar JUisi OKPEMUX TOPTOBUX MAPOK.

3akpiryIeHHS y CB1IOMOCTI TOKYTI[iB BIIMIHHUX PHC MapOK.

EdexTuBHe nponaryBaHHs TOBapy Ha pUHKY CIIOKHUBAYiB.

3abe3neueHHs MOKYMI[iB MOTPiOHOIO iH(OpMAITi€T.

\
J
L] L] L] I

@opMyBaHHS TPUXHIBHOCTI 0O OKPEMHX TOPrOBUM MapKaMm, 301IbIICHHS
| (9WCIa TOSUILHAX TIOKYIIUB 1 3aBOfOBaTH HOBIX.

\_

[TinBuIleHHsST piBEHb NMPHHHATTS PINICHb MOKYIIEM Oe3MocepeHbO B TOUII
| (— TIPOTaKY. J |

CDOpMYBaHHH KOHKprHTHOI nepeBaru MmarasvHy.

[IpuBepHEHHS yBaru TOKYIIIS 10 TOBapiB, 3BEPTAHHS YBary Ha CHeEIiaibHi
| (— TIPOITO3HIIIL. ‘l

BrnnuB Ha moBeiHKY CHOXKMBadyiB, HE MOPYIIYIOYH IMPH IOMY COIaIbHOT
| ( 3aKOHHOCTI 1 CTHIHNX HOPM. |

Puc. 1. OcHoBHi pyHkii, AKi BUKOHY€E MepPUYAHAAN3UHT K eJIeMEHT MAPKEeTHHTY

JJIs 301IbIIEHHS MPOJAAXKIB TOBApy

Iorcepeno: 3epynosano na ocnosi [6, c. 3].

ba3oBi 1HCTpyMEHTH MepYaHIali3UHTY TIPEICTaBICHO Ha puc. 2. BOHU J03BOJIIOTH
BJJACHMKAM KOMIIaHIM CHPUSATH 3POCTAHHIO OOCSTIB MPOAAXKIB Ta OTPUMYBATH OLIbII
npuOyTKH depe3 3a0e3rnmeueHHs KOMGOPTHHX YMOB [UIsi TOpPriBii, (HOpMyBaHHS
PI3HOMAHITHOTO TOBapHOIO0 ACOPTUMEHTY Ta BIOCKOHAJIECHHS YHIKAJbHOTO IMIIKY

MiMPUEMCTBA TOIIIO.



> CrientianbHi BUKJIAIKA TOBAPIB, SIK1 JIOTTYHO TPOAYMaHI.

> [InanyBaHHS TOPrOBEIHHUX 3aJIiB.

> Bukopucranss pi3HOro poly peKJIaMHUX MaTepialliB, MPOCIEKTIB.

Miciie 3HAaXOJDKEHHS Ta OOCATH TIPEICTABICHHS TPOAYKTOBUX JIHIHOK
BIATIOBIJIHO 4O BXO/IiB Ta BUXOJIB B TOPTOBI 3aJIH.

Puc. 2. ba3oBi iHCTpyMeHTH MepYaHAAN3HHTY, AKHX BAPTO J0TPUMYBATHCH
3aliMal04YUCh TOPrOBEJIbHOI0 AilJIbHICTIO

Horcepeno: cpopmosano na ocnosi enacnux cnocmepedicenv ma [6, 11; 4].

BriienHss mnepeniyeHUX 1HCTPYMEHTIB, IO 3a0e3MeuyloTb YMOBH TOPTIBII
MOKJIaJICHI Ha MepuaHjaai3epa, sKuil MOBUHEH BMITH BUOYIyBaTH 3arajibHy KOHIIEIIIIO
TOProBEeIbHOI IISJIBHOCTI KOMIaHIi, 0(pOpMITIOBAaTH TOPTOBY IUIONIY BiANOBIIHO /0 HE,
BpaxyBaTH MpaBuja i NPUHIUIM BUKJIAJKU Ta MOCTIHHO 1X 3MIHIOBAaTH, MAaTH HAaBUUKHU
po0OTH 3 MOKYMISIMK Ta ipoAaBisamu [18, ¢. 189].

[Toxinsemo nmymky ykpaincbkux HaykoBIliB Cemennu [.K., Kopman L.I., Cemenau
O.B. mpo «mpaBUILHUI» MepUYaHIANW3UHT, KUK Y KOHTEKCTI 3aJy4eHOCT1 y Mpoliec
OPUIHATTS PILIEHHS PO MOKYNKY BHUCTYIA€ 1THCTPYMEHTOM 0O€3M0CEepEeIHBOTO BIUIMBY
Ha CMOXHMBaya, CTUMYJIIOE HOTO /10 MOKYIOK 1 MiJBUIILY€E J0sIbHICTh. HaykoBIll B cBOiX
JOCTIPKEHHSX HAaroJoImyITh Ha «BaXKIUBOCTI JOTPUMYBAHHS TNEBHUX MPaBHI, CYTh
SAKUX TOJISITa€ y BIUIMBI HA I’ATh KAHAIIB COPUUHSATTS 1H(POpMaLii: 30pOBUN KaHAT —
30poBa iHQoOpMaIlis, CIyXOBUW KaHal — 3ByKoBa i1H(OpMaIls; MTOTUKOBUW KaHal —
TaKTWJIbHA 1H(QOpMaIlif; CMaKOBUN KaHAJl — CMakoBa 1H(QOpMallis; HIOXOBUN KaHal —
HIoXoBa iH(MopMmarmis» [1, €. 44]. PedynbraroM Mep4yaHOAN3uUHTy € Oa)kKaHHS KIII€HTa
npuadaTH BIAMOBITHUHN ToBap. B yMoBax BUCOKOT KOHKYPEHIIIT MiANIPHUEMCTB PO3APIOHOT
TOPTIBJII caM€ MHUCTEITBO 3a0X0UYEHHS KIIIEHTA BIJIrpa€ BHUPIMIAJBbHY POJIb YCIIIIHOCTI
oi3necy [20, c. 213].

Mepuaniaii3uHT sBJIlE COO0I0 JOCTATHHO €(DEKTUBHY MAPKETHUHIOBY TEXHOJIOTIIO



B YaCTHHI YIPaBJIHHS MpOJakaMU TOBapiB 1 HadaHHsA mociayr. BiH Hamae 3mory
e(eKTHUBHO MPOCYBATH TOBAp, TOPrOBEJIbHY MAPKY, YIIAKOBKY CaMe€ B TOPTOBEJbHIN 3alll,
ne 0e3rmocepeIHh0 YXBAIOETHCS PIIICHHS 1010 3MiHCHeHHS KymiBmi [5, €. 512].

B yMoBax BO€HHOTO CTaHy sIK HIKOJIM paHiIlle OpIEHTAIlis Ha IUIHOBY ayJIUTOPIIO,
OCHOBHUI TPOAYKT, SKICHI HOTO XapakTEpUCTUKH, HAlOTh 3MOTY  IIiJIBUIIUTH
e(EeKTUBHICTh 3aXO0JlIB MEpPYaHJAW3UHTY, 301JbIIyBAaTH MPOAAXI 1 BiJICOTOK JIOSUIBHUX
kiaiedTie [16, C. 6], mokpamuTH poOOTY  MApPKETHHIOBHUX  KOMYHIKAIIiH,
BUKOPHCTOBYBATH iX €()EKTUBHO.

B ymoBax mudposizamii 6i3Hecy, HaOyBalOTh HIUPOKOTO PO3BUTKY OH-JAMH Ta
HECTaHJapTHI MapKETUHTOB1 KoMyHikallli. Tak mapkeTunr BBy (influence marketing)
MOXHa TpaKTyBaTH SK JCAKHH IHCTPYMEHT MApKETHHTY, IO 3aCTOCOBYIOTh B
COLIIAJIBHUX Mepekax, SKUM BUKOPUCTOBYE IIJIEPIB AYMOK — JIIOACH, SKI MaloTh
BIJIJIaHUX COLIAJIBHUX MIJMMCHUKIB 1 BBAXKAIOTHCS €KCriepTaMu y cBoiil Himi [19, ¢. 162—

164]. Uoro popmaru, mo HailgacTilie BAKOPUCTOBYIOThCS TOJIAHO HA PHC. 3.

[ Orusin ToBapy Bij 6J1orepa. ]

[ Po3nakyBaHHs TIOCHIIOK 3 TOBAPOM. ] |: Brorep (ambacanop Openny). }

|

Benenns o06ikoBoro 3anucy 6penay
MIPOTSITOM OJTHOTO JTHSI (THXKHS).

| /

Pi3Hi cnenmpoexT.

N

( )
bpentyBaHHs 3arosioBka abo npoduiro. 3aKpuTI BEYIpKH Ta MPEC-TypH 3
Onorepom.
\ \ J
| , , \
o ToBap B akayHTi Oitorepa 3 IMO3HAYKOIO
Hpsimuit edip 3 Grorepom. . Ta PEKOMEHIALIEIO BiJl HHOTO.
Po3MillleHHs OPOoyKTY Y Biieo un 3ayueHHs BeIHKOI KiIbKOCTI
nyOJTiKaIisx. 0JrorepiB OJJHOYACHO.

Konkypcu Ta po3sirparii 3 mogapyHKaMHu 3a MiAMHCKY,
BiJIMITKH ApY3iB, MyOiKaI[il0 KOHTAKTIB.

Puc. 3. ®DopMaTH MaPKETHHIOBUX BIUIMBIB B COLIAJIbHUX MepeKax

Horcepeno: 3epynosarno na ocnosi [19, c. 163—165].



Kiro4oB0o10 METOI0 MapKETHHTOBUX KOMYHIKaIlli € iHhOpMYyBaHHS MPO KOMIIAHIIO
Ta ii ToBapu ab0 MOCHyTH, SAKi BOHA BUPOOJSE€ UM HAJA€ Ta CTBOPEHHS MO3UTHBHOTO
IMIJKY Y CYCHUIBCTBI, IO 3a0e3neduye noAaTKoBUN ekoHoMiuHui edext. KoxkeH Bua
MapKETHHTOBOT KOMYHIKaIlii Ma€ CBOI 1[I, IHCTPYMEHTH Ta CIIPSIMOBAHUM Ha KOHKPETH1
IbOB1 ayautopii. Tak, 70 mpukiagy, peKIaMHUNA BHUI MapKETUHTOBUX KOMYHIKAIlii
BUKOPHUCTOBYIOTh Ui 1H(GOpPMyBaHHS MpO CBiil ToBap ab0 MOCIYry MEBHUX TPyl
CIIOKMBAYIB 3 METOIO 1X CHOHYKaHHS J0 KyHiBJIS I[bOoro ToBapy [3, €. 5]. O6’em puHKy
MapKETUHIOBUX CEpBICIB, 00’eM puHKy Tb-pexnamu, 00’eM pajio peKIaMH PHUHKY
Vkpainu B 2022 p. xapakTepu3ylThCs TEHICHIEIO 10 3pocTaHHsA. Tak 00’€M pUHKY
MapKEeTHHTOBUX CepBiciB, B T.u. Trade marketing, 3pic B 2023 p. npotu 2022 p. Ha 441

MJIH TpH (puc. 4), a 3a TPOTrHO3HUMU OIliHKamMu B 2024 p. mae ctaHOBUTH 3375 MIIH TpH.

3375 B OOcsr puHKY
o e
2500 1711
2000 1426
1500 1188
1000 3 Hporo Trade
500 marketing
0 (MepuaHnnait3uHr,
O6c¢ar 2022 p., O6car 2023 p., IIporsosnuit Trade promo,
MJTH TPH. MIH TpH.  o6csr 2024 p., [Tporpamu MoTHBAILii
MJTH T'PH. Ta KOHTPOJIIO
MepCOHAITY)

Puc. 4. O0’em pHKY MapKeTHHIOBHUX CePBiCiB YKpaiHu

Horcepeno: cknadeno na ocrnosi danux [22, c. 5].

B ymoBax BIMHM Ta 3pOCTaHHS penyTalifHUX pPHU3UKIB YacTUHA KOMIaHIN
MOCWJIMJIA HAMpsSMOK Tiapy: BiJl CHIBIparli 3 OKPEMUMHU TMiapHUKAMU JO 3MIIHCHHS
BJACHOI CIy>kOM KomyHikamii. Oxpemi KOMMOaHil 3aMiHWIM TOCIYTH Tiap-areHIii
JUJKATAT-areHIIIIMHU, OCKIJTBKM BBAXKAIOTh, [0 T1 MAlOTh OUIBIIY HAIUICHICTh B YMOBax
Kypcy Ha JijpkuaTaiizaiito [2, ¢. 58].

SIkmo BecTM MOBY MpO 1HCTPYMEHTH MapKETUHTOBUX KOMYHIKAIld, 30KpemMa
IHCTPYMEHTU CTUMYJIIOBaHHS 30yTy (3HMKKH, akKIlii B MICIAX HPOJaXxy, KOHKYPCH,

yHaKoBKa), TO I1X BHUKOPUCTOBYIOTH [JIsl aKTUBI3allii MOKYIILIB Ta TOCEPETHUKIB,



MPOJaXKIB TOBAPHMX HAJIMIIKIB, TOMYJsApU3aIlli Mepexi Mara3uHiB, KOJU 3HUKKH
BUKOPUCTOBYIOTh Ha MPOAYKIIIO BJIACHOIO BHPOOHHUITBA. Tak MNpsMHil MapKETHHT
BUKOPHCTOBYIOTb, 1100 3aTy4YNTH KOHKPETHUX CIOXUBAYiB TOBAPIB Ta MOCTYT (MOIITOBA
pO3CUIIKa, peKJIaMHI JTUCTIBKHU 3 KynoHamu). [1[o cTocyeTbes BUCTaBOK, IpMapKiB, TO iX
BUKOPHUCTOBYIOTH ISl IPUBEPHEHHSI YBAaru 0 TOBapy, iHGOPMYBaHHS IPOMaJICHKOCTI Ta
miaTpuMKH MKy [3, C. 5]. 3aranbHy XapakTepUCTHKY OKPEMHX aKTyalbHHX BUJIIB
MapKEeTUHIOBUX KOMYHIKAIlli, M0 JOCUTh YacTO 3aCTOCOBYIOTh B IU(pPOBOMY
cepeloBUIIll (PYHKIIIOHYBaHHSI KOMIIaHIi Ta 3a0€3MeuyloTh YCHIIIHICTh iX JISUIBHOCTI
MOJ/IaHO B Ta0II. 2.

[lepcniekTUBHUM MiAXOAOM JO BHpIIIEHHS MpoOjaeMu ToOyA0BH e()EeKTUBHOT
MOJIITUKYU TPOCYBaHHS TOBapiB ab0 MOCIYT A0 CIOXHBada € 3aCTOCYBaHHS KOHIICHIIIi
IHTEIrpOBAaHUX MApKETHMHTOBUX KoMyHikamiii. Came Ha 1iX OCHOBI TMOBHHHA
BUOY/ZOBYBATHCS CHCTEMA YIPABIIHHS MapKETUHIOBUMHM KOMYHIKALISIMH Cy4YacCHUX
Cy0’€KTIB TOCIIOIapIOBaHHs, 30KpeMa [HTepHeT-KomyHikamismu [21, €. 127]. Kpim Toro
IHTErpoBaHI MapKETHWHIOBI KOMYHIKAIlli BIAKPHUBAIOTh MOMKJIMBOCTI JIJIS TTiABUIICHHS
€(EeKTHUBHOCTI BCI€I CHUCTEMHU MPOJAAXKY, OCKUIbKH, HAJalOTh MOXKJIMBICTh €(PEKTUBHO
oOupaTu 3aco0M KOMyHiKailii Ta 3a0e3neuyBaTy pe3yJbTaTUBHUM 30yT, KOOPAUHYIOUU
TUCAYl 1 KOMIIaHii 1 TUM camMuM (popMyrouu e€auHui il iMypk. B cydacHmil yac Bce
Oulbllle KOMIIAHIA BIPOBAIXKYE CamMe€ KOHIIEMI[II0 I1HTErPOBAHUX MAapKETUHTOBHX
KOMYHIKaIIii.

Kpim Toro BapTo 3a3HauuTH, 110 IS SKICHOI KOMYHIKalii Bapto Oyjio O sk
IHCTPYMEHTH BUKOPUCTOBYBATH IITYYHUN 1HTENIEKT, 1€ J1aj0 O 3MOry 3eKOHOMHTHU dYac,
CKOpPOTUTH OFO/KETHI BUTATH, MOJETIIUTH poOoTy. He BapTo 3amuiaTuch OCTOPOHD
MOJIMBOCTI ~ CHIBIpali 3 BIpTyalbHUMHU OJjorepamu, IHTEPHET-MapKETOJIOTAMH.
PenokoBaHuM MiIPUEMCTBAM BapTO POOUTH aKIIEHT B CBOil poOOTI Ha IEPCOHAII30BaHI
KOMYHIKaIlii Ta 301IbIIEHI YaCTOTH KOHTAKTIB 3 HOBUMHU CIIOKHMBa4YaMu, 1110 HaJacTh
3MOTY HallpalloBaTU CBOIO KIIIEHTChKY 0a3y B perioHi, MiCTi, 00J1acTi.

3a0e3neyueHHs] peamizamii 1HCTPYMEHTIB MAapKETHMHIOBHX KOMYHIKAI coif
nokjazatTi Ha ¢axiBUsg MapKETUHTYy, SIKMH B Mipy CBOiX HABUYOK 3/1HCHIOBATUME

e(peKTUBHE MPOCYBAHHS TOBAPiB UM HAJAHHS MOCIYT MiIPUEMCTBA.



Taboauus 2. XapakTepucTHKA OKPEeMHUX BUAiB MAPKETUHITOBUX KOMYHiKaIil

Bun

3arajbHa XapaKTepuCTHKA

IncTrpymenTn peasizamii

JIMpEeKT- MapKETUHT

B3a€EMOJIIS BiJpa3y 3 TPYIOI0 aapecaTiB
13 KJIIEHTCHKOI 0a3u

- TPYHOBI PO3CHJIKA — IOBIJIOMIICHHS
PO3CHIIAIOTh MACOBO.

[Iporpamu
MOSUTEHOCTI

CHCTEMa BHHAropoJi, SIKY pO3pO0JIIIOTh
OpeHIM 3 METOI NPUBAOUTH HOBUX
MOKYIIIIB, 30UTBIIUTH CEPETIHIA YeK Ta
3MIIIHUTH CTOCYHKH 3  UYHHHUMH
KJII€EHTaMU

- HAKOMUYyBaJIbHI KapTKHU;
- TIOapYHKH;
- YJIGHCTBO B KITyOi.

Ocobucri mpoaxi

IIPOJIaBellb HAJIAroKy€e MEepCOHANIbHI
CTOCYHKHU 3 IOKYIILEM, NPONOHYIYH
JIOMY IIPOAYKT HANPSAMY

- TenedOoHHI I3BIHKU;
- TIPOJaXKi B MarasuHi;
- TIpe3eHTAIlI] CreliaabHO JUIs KITIEHTA.

[Ticnsanpomaxue CYINPOBIJ KIII€HTA MiCs 3A1HCHEHHS - TEXHIYHA I ITPUMKA;

00CITyroByBaHHS yroau - HaJIaHHs rapaHTii Ha IPOAYKT;
- cepBicHE 00CITyrOByBaHH.

Pexnama [OMyJIApHU3allisi ToBapiB ab0o MOCHYT 3| - KJIACH4YHI (JIpyKOBaHI Ta €JIEKTPOHHI
METOI0 NPUBEPHYTH yBaru MHOKyHIiB,| 3MI, Opomrypu Ta mucrtiBky; paxgio, Th ta
nmomupeHHs  iHpopMmamii  Ta 11| 30BHINIHS peKamMa);

Bi3yaizaiis - cyuacHi (uudpoBa pekiama, coliaib-Hi
MEpEeKi, HillleBe TeneOaYeHHs Ta iH.).
YakyBaHHs BUPIO JJIs1 BMIIICHHS TOBapiB narip; kopoOka; ¢akoH; KOH(]ETTi.
[Tabnik punemH3 | popMye MO3UTHBHUN IMIIK OpeHAy,| - mpeckoHpepeHuii;
IIpaLoe HaJ CTBOPEHHsM | - Opudinru;
NPUXUIBHUKIB, 3arajiom Ma€| - BHCTaBKH;
BIJIKJIAZICHUH e(eKT - ny6aikauii B 3ML.
[TpsiMuii MapKeTHHT |3BEpHEHHs 0e3M0cepeIHbO 10 - CMC;
MOKYIII, IEPCOHAITI30BaHO, Yyepe3 - e-mail,
€JIEKTPOHHI KaHaJIH - MECEHKEPH.
MapkeTuHrosBi JI03BOJIsIE KOMMAHIT Harajatu mpo cBiil| Opudinr; mnpodeciiiHi  cBATa;  Ipec-
3aX0/H NPOAYKT, KOMU M I[bOI0 HeMae KOH(pepeHLis; npec-Typ; KOHIIEPTH;
IHIIIOT'O IPUBOTY. Mpe3eHTallis; BIAKPUTTS TOPrOBHX TOYOK;
minoBi PR-3axogM y BHIUISII  KPYTJIOTO
CTOJTY, dbopyMy  uum  KoHGEpeHIIii;
CIIOHCOPCBbKI ~ Ta  COLUaJIbHI ~ MPOEKTH;
BHCTaBKH; JIEKIIIi Ta CEeMIHApH;
poMO-aKIlii, 0OHYCHI IPOrpaMu.
CTuMyITIOBaHHS BUIM MAapKETHHIOBOI AISUIBHOCTI, IIO| - JETyCTallii;
poaaxi Ha TEeBHMH yac 30UIBIIYIOTH BUXIJIHY| - poO3[ada JIMCTIBOK;
LIHHICTh TOBApY YU MOCIYTH Ta MPSAMO| - KOHKYPCH,
CTUMYJIIOIOTh KYMiBEJIbHY aKTHBHICTb| - TECTIpaiiBH;
CTIOXHMBAYiB, PoOOTYy AUCTpuO toTopiB| - up-sell;
1 TOProBOTO MEePCOHAITY. - cross-sell;
- down-sell.
bpeHuHr CTBOPEHHS IIO3UTUBHOTO 00pasy - TOpProBa MapkKa;

KOMIaHii, 1oro NouMpeHHs Ta
3aKpITJICHHS B TOJIOBI KIIIEHTA.

- (ipMOBHIi 3HaK KOMIaHif;

- 1M’ KOMIIaHil.

Iowcepeno: 3epynosano na ocnosi [4; 23].



3MICTOBI  XapaKTepUCTUKKW mpodecii cydacHOro Mapkerosiora, 30KpemMa 1
MepyaHjai3epa, B yMoBax MHUQPOBI3AIlli EKOHOMIKM Ta BIPTyalIbHOI peaabHOCTI
MOJIATAIOTh Y 3a0€3MEeUYeHHI OCOOMCTICHMX SIKOCTEeH (KpeaTHBHICTh, YHIBEpPCAJIBHICTH Ta
CTPECOCTINKICTh, THYYKICTH B JiIX 1 PIINIEHHAX, aKTUBHICTh, 1HILIATHUBHICTS,
KOMYHIKa0eIbHICTh), BAKOHAHHI OCHOBHHX OOOB’SI3KiB (BHBUa€ PUHOK Ta KOHKYPEHTIB,
pO3po0IIsie MapKETHHIOBY CTpPATErilo MPOCYBaHHS, 3aliMaeThCsl Melia IUIaHYBaHHSIM,
BHU3HAYaA€ IIJILOBY ayJIWTOPiI0) Ta BOJOMIHHI Cy4aCHUMH KOMIIETEHIISIMU (TTOITYKOBa
onTuMmizauisi, poOOTa 3 KOHTEKCTHOIO PEKJIAaMOI0, MPOCYBaHHS 3 BHKOPUCTAHHAM
COLIIAIBHUX Mepex, e-mail-MapkeTHHr, BMIHHS KOMYHIKYBaTH 3 METOK (OpMyBaHHSI
MO3UTHUBHOTO IMIJKY KOMITaHii).

BucHOBKH Ta mNepCcneKTHBH MNMOJAJBIINX PO3BIIOK y JAaHOMY HamNpsiMi.
MapkeTuHIoBl KOMYHIKallli Ta 1HCTPYMEHTH iX 3aCTOCYBaHHS B yMoBaxX IU(pPOBOTO
pPO3BUTKY Oi3HeCcy 0a3yloThCsi Ha THYYKOCTI, 1HHOBAIisIX Ta TJIMOOKOMY pO3yMiHHI
noTped Ta OuiKyBaHb CBO€i ayauTopli. IIpu mnpaBuiIbHOMY iX 3aCTOCYBaHHI BOHU
MOXKYTb MPUHOCUTH YCIIX CBOiM KommaHisaM. CydacHi yMOBHU BeJIeHHS O13HECY, 3a SAKUX
NOCWIIOETBCST  O0OpOThOAa 32  KOXKHOIO  TMOKYILS MOTpeOyIOTh  BHUKOPHUCTAHHS
pPI3HOMaHITHUX BHJIB MapKETUHTOBUX KOMYHIKaIlli, sIKI MarTh CBOi 1HCTPYMEHTHU
peamizauii. IlepcnekTHBHUM MiIX010M A0 BUPILIEHHS MPoOaeMu NoOyA0BH €(EeKTUBHOI
MOJIITUKY TIPOCYBaHHSI TOBapiB ab0 MOCIYT /10 CMOXKKMBaya € BOPOBAIKCHHS KOHIIEMIIIT
IHTErpPOBAaHUX MAPKETUHIOBUX KOMYHIKaIli, sKi 3a0e3neuyroTh €(QEeKTUBHICTh BCI€l
CUCTeMM TMpOoAaXy TOBapiB UM HaJaHHA IOCAYr B MEXax KOMIIaHii. Y CIIIIHICTh
MPOCYBaHHS TOBapiB YW TOCIYT TOKJIaAeHO Ha ¢axiBlsg MapKETHHTY, 3MIiCTOBI
XapaKTEPUCTUKU Tpodecii SKOro MOJATaloTh Y 3a0e3MeueHHl OCOOMCTICHUX SKOCTEH,
BUKOHAHHI 000B’S3KIB Ta BOJIOJIIHHI Cy4aCHUMHU KOMIIETEHIIISIMHU.

B nmepcrnexkTuBi BapTO TPOBECTH JIOCHIPKEHHS B YaCTHHI BUKOPUCTaHHS
HU(POBUX MOXKIMBOCTEH IHTETPOBAHUX I1HCTPYMEHTIB MApKETUHTY JJI MPOCYBaHHS
TOBapiB Ta HaJaHHS TOCIYr, BU3HAYEHHS iX pOJI Ta 3HAYEHHs], MOILIYKY CYy4acHOi

napagurMu popmyBaHHA e()EKTUBHUX MapKETUHIOBUX KOMYHIKAI[ii MiANPUEMCTBA.
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